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Robert Bradney, general man-
ager/managing broker and resi-
dential and commercial property
manager with Bender Realty in
Cleveland, was installed as 2017
Division 3 vice
president
(Eastern Grand
Division) for
the Tennessee
Association of
Realtors® at its
fall convention.

He will serve
a two-year
tenure as part
of the
statewide asso-
ciation’s 10-
member Executive Committee.

Bradney, GRI, e-PRO®,
Master GRI, SFR, ECO Broker,
RCS-D, SRES, is a veteran of 19
years as a Realtor®.

He is a member of the River
Counties Association of
Realtors®, where he was named
Realtor of the Year in 2005 and
2009. He has served as RCAR’s
president (2008), a director,
chair of the community outreach
committee (2016), and vice chair
of multiple committees, among
other leadership roles.

At the state level, Bradney

has served as a trustee for the
Tennessee Real Estate
Education Foundation and as a
member of the Governmental
Affairs and Strategic Planning
committees.

Bradney is deeply engaged in
civic and community activities.
He has served as chairman of
the board of the Cleveland
Bradley Chamber of Commerce
(2015); as a 15-year committee
member and team captain for

the American Cancer Society’s
Relay for Life; and as a volun-
teer with the American Heart
Association, Southern Heritage
Bank Food Drive, Empty
Stocking Fund, and the BEST
Partner program (via the
Chamber) with Stuart
Elementary School.

“I consider it a great honor to
serve the membership of our
state association,” Bradney said.
“I believe in continuing to make

a difference on behalf of our
members. Being a voice for them
as our organization grows and
evolves is so very valuable to our
professionalism and our integri-
ty as Realtors.”
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 Real Estate Professionals
 1727 Mount Vernon Dr. NW
 Cleveland, Tennessee 37311

EQUAL HOUSING
OPPORTUNITY

 476-7300
 Each Office Independently Owned and Operated

 Teresa &
 Robert Young
 (423) 595-0309
 (423) 887-4663

 THE YOUNG TEAM
 FOR PROFESSIONAL 

 SERVICE WITH RESULTS
 We Average 1 Closed Transaction Every 3 days!! 

 Make your Property Next!
 The Young Team Offers You a 
 New Concept in Real Estate

 Buying and Selling is one of the most 
 significant transactions of your life. We are here 
 to listen to your wants and needs and to help 
 you accomplish your Dream. We offer unparalled 
 service with YOUR COMPLETE 
 SATISTFACTION being our #1 Goal!!!

 We have over 15 successful years of 
 experience, closing over 395 transactions, since 
 2014. Award Winners of the Re/Max Diamond 
 and 100% Club Award in 2016, we also, have 
 Numerous Local, State and National Awards and 
 are consistent Mulit-Million Dollar Producers.

 Education is a high priority and commitment, 
 we hold the Broker, GRI, Green and E-Pro 
 designations and continually take up to date 
 educational classes.

 Seller’s we offer: A Strong Marketing 
 Plan, Approximately 90% of home buyer’s go to 
 the Internet First when Buying a home which is 
 the reason we offer Combined Social Media, Virtual Tours and Placement on 
 over Hundreds of Web-Sites, including Re/Max, Zillow, Trulia and Realtor.com, 
 Plus Facebook Advertising, Local Realtor Magazine, 3 MLS Boards and a Built in 
 Buyer Contact List are all part of our Marketing Plan. We have a full time 
 Marketing Specialist on our Team. Our Goal is to get you Maximum Value in the 
 Shortest amount of Time!!

 Buyer’s we offer: 15 years of Knowledge and Experience that we use to 
 negotiate the best price possible, Provide lender assistance if needed and then 
 work closely with your lender. We guide you every step of the way. Our goal is 
 Maximum Results that is “Stress Free”. We also, have a Full Time Buyer’s 
 Specialist on our Team.

 To make your next Buying or Selling Experience Exciting and Fun call Robert 
 or Teresa and let our Team of Experts go to work for you!!  Call 423 887-4663 or 
 423 595-0309 or e-mail tk0727@aol.com and text is welcome.

PAst PResiDeNts

Bob Gentry
President — 1961, 62

Nelom Jackson
President — 1964

Max Carroll
President — 1967 & 1968

Willis Park
President — 1969

W.B. Bender
President — 1970

Max Finkle
President — 1971

Newton Metzger
President — 1972

Bill Phillips
President — 1973

K. Lynn Davis
President — 1974 & 1978

Glenn Ramsey
President — 1975

Max Phillips was RCAR’s Realtor of the Year
Max Phillips with Crye-Leike

Realtors was named 2016 RCAR
Realtor of the Year for the River
Counties Association of Realtors.

The award was pre-
sented during the
annual Christmas gala
on Dec. 9.

Each year, RCAR
honors one of its own
for efforts on behalf of
the organization and
the enhancement of the
industry.

Phillips started his
real estate career in
1979 as an affiliate
broker with Phillips Real
Estate. From 1979 to 1984, he
was a consistent multi-million
dollar producer and was Sales
Associate of the Year in 1981.

From 1984 to 2002, he was

owner/broker of Phillips Real
Estate and was in charge of
training and recruiting. In that
short amount of time, the com-

pany went from three full-
time agents to 20-plus. In
2002, Phillips decided to
sell his interest in the
company to pursue other
real estate endeavors.

Since joining Crye-
Leike Realtors, he has
held the title of Top
Producer for the
Cleveland office (2006
and 2007), become vice
president within Crye-

Leike Realtors (2008) and
was recognized as the Top Team
with Jannis Sams in the
Cleveland office and Chattanooga
Region in 2014.

He has the following designa-

tions: Broker (since 1981); GRI
(Graduate, Realtors Institute);
and MMDC (Crye-Leike Multi-
Million Dollar Club).

Phillips has held the following
offices in the River Counties
Association of Realtors: Vice
president (1987); president
(1988); past president (1989);
board of directors (1983-1985,
1994-1996 and 2014-2015);
treasurer (1986 and 2015); and
vice president (2016).

Phillips is involved with
numerous local community, civic
and charity events and groups.
These include the Boys & Girls
Clubs of the Ocoee Region,
Bradley Business Builders and
St. Luke’s Episcopal Church.

He currently serves on the
Tennessee Realtors
Governmental Affairs Committee

and regularly attends the annual
Tennessee Realtors Spring
Conference and Fall Convention
and the National Association of
Realtors Annual Convention. 

Phillips is also a major
investor in the Realtors Political
Action Committee.

A lifelong resident of
Cleveland, Phillips graduated
from Cleveland High School and
attended the University of
Tennessee Knoxville. Phillips is a
member of St. Luke’s Episcopal
Church, where he has been an
usher for 35-plus years.

He has been married to
Courtney for 35 years. He has a
daughter, Sloane; a son-in-law,
James; and a granddaughter,
Margaret James. He has a son,
Taylor, who is also a real estate
agent.

Phillips

Robert Bradney serves as TAR Division 3 VP

Bradney

Reuse the News
Recycle this newspaper

Mission of RCAR

“Enhancing, promoting, and
protecting the private property
rights in our communities, and
the business interests of our
REALTOR® members” is the mis-
sion of the River Counties
Association of Realtors.

RCAR staff

Max Phillips,
2017 RCAR President

Tara Hampton,
Association Executive Officer

Jenna Macon,
MLS Services

Melissa Guyer,
Member Services/

Administrative Assistant

www.rivercounties.com



local and state requirements
affecting your transaction.

n Effective in multi-party,
face-to-face negotiations.

n Highly-trained, with access
to programs for continued learn-
ing and additional certifications.

n Technology-focused.
n  Supported by professional

legal counsel. 
n Financing
Most real estate professionals

and mortgage lenders recom-
mend pre-qualifying for a loan
before selecting a home to pur-
chase. 

This process will help you:
n Determine the price range

you can afford.
n Understand the types of

loans you qualify for.
n Determine what your

monthly payment will be.
n Estimate the down payment

and closing costs. 
Your sales associate will help

you to select a mortgage lender.
Once you have made your deci-
sion, these are the steps of the
process:

n Application — All pertinent
documentation is obtained. Fees
and down payments are dis-
cussed, and the borrower will
receive a Good Faith Estimate
(GFE) and a Truth-in-lending
statement (TIL), itemizing the
rates and associated costs for
the loan.

You will be asked to provide
certain documents to your lender
in order that your loan can be
processed in a timely manner.

n Loan submission — Once all
the necessary documentation is
in, your completed file is submit-
ted to a lender for approval.

n Loan Approval
(Underwriting) — Loan approval,
or underwriting, generally takes
24 to 72 hours. All parties are
notified of the approval and any
loan conditions that must be
received before the loan can

Of all the decisions you’ll face
when buying a home, there's
none more important than the
person you choose to represent
you.

The job of your sales associate
is to support you in finding the

right home with the best possi-
ble terms, and to aid you
through the entire process. Your
sales associate will explain the
process of buying a home, and
familiarize you with the various
activities, documents and proce-

dures that you will experience
throughout the transaction.

Your real estate professional
should be:

n Knowledgeable about the
communities of interest to you.

n Aware of the complicated
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 Dennis Anderson
 476-1300

 4160 N. Ocoee St.

RCAR to ‘Battle for a Cure’ 

with volleyball tournament
The River Counties

Association of Realtors firms
and affiliates will stage  a
Battle for a Cure volleyball
tournament on Aug. 17.

The volleyball tournament
will begin at 5:30 p.m. in the
Cleveland State gymnasium.

“Please join the fight against
cancer with your local RCAR
Realtor firms and affiliates in
Battle for A Cure in a volleyball
tournament,” a spokesman

said.
The tournament will benefit

the RCAR’s Relay for Life effort. 
Tickets for the event will be

$5 with youngsters 5 and
under free.

There will be a silent auction
during the event. There will
also be prizes given away dur-
ing the “Battle.”

The event is being sponsored
jointly by Cleveland State and
RCAR.

Gathered are Dennis Tumlin, Dayton/Rhea County, Tara Hampton, RCAR Association executive,
Kathy Price, Athens/McMinn County, Max Phillips, 2017 RCAR president, Doug Berry, Cleveland/Bradley
County, and Steve Black, RCAR director.

Tips for finding your real estate professional

See TIPS, Page A10



Not all real estate licensees
in Tennessee are REALTORS®. 

REALTORS® are real estate
licensees who have made a
professional decision to
become members of the
National Association of REAL-
TORS and adhere to a strict
Code of Ethics with Standards
of Practice that promote the
fair, ethical and honest treat-
ment of all parties in a trans-
action in addition to the Real
Estate Laws of Tennessee. 

The term REALTOR® and
the familiar Block “R” logo are
trademarked by the National
Association of REALTORS®
and can only be used by
REALTORS®. 

REALTORS® improve their
professionalism through edu-
cation and designation pro-
grams.

Many homeowners and
home-buyers are not aware of
the true value a REALTOR®
provides during the course of
a real estate transaction. 

At the same time, regret-
tably, REALTORS® have gen-
erally assumed that the
expertise, professional knowl-
edge and just plain hard work
that go into bringing about a
successful transaction were
understood and appreciated.
Many of the most important
services and steps are per-
formed behind the scenes by
either the REALTOR® or their
brokerage staff and tradition-
ally have been viewed simply
as part of their professional
responsibilities to the client.
But, without them, the trans-
action could be placed in jeop-
ardy.

REALTORS® routinely pro-
vide a wide variety of services
that are as varied as the
nature of each transaction.
Some transactions may not
require as many steps to be
equally successful. However,
most REALTORS® would agree
that given the unexpected
complications that can arise,
it’s far better to know about a
step and make an intelligent,
informed decision to skip it,
than to not know the possibili-
ty even existed.

Throughout a transaction,

the personal and professional
commitment of the REALTOR®
is to ensure that a seller and
buyer are brought together in
an agreement that provides
each with a “win” that is fair
and equitable. 

The motivation is easy to
understand — for most REAL-
TORS® will receive no com-
pensation unless and until the
transaction closes. By con-
trast, there are firms that offer
“limited services” in exchange
for an up-front flat fee, or per-
haps offer a menu of pay-as-
you-go or “a la’ carte” options.
Some even offer a sliding scale
ranging from limited to full
service. 

In these cases, the compen-
sation of the REALTOR® is
based on these reduced service

levels with the seller bearing
full responsibility for all the
other steps and procedures in
the selling process. 

A Tennessee law that
became effective July 1, 2006,
now requires a “limited servic-
es” firm to make sure the sell-
er understands and agrees
fully to the services they will
and will not receive. In short,
the marketplace truism is that
“you get what you pay for.”
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All loans subject to credit approval. 
NMLS 442976.

Financing Available 
for Quali�ed Buyers

Conventional, FHA, THDA, 
VA & Rural Development

 Loans Available

100%

& Apply for a 
Mortgage Online 

ANYTIME!
athensfederal.com

NEW!
Debbie Loftis

VP, Lender
NMLS 188028

Apply Online at 
www.athensfederal.com/debbiel

1-800-526-3572
f t

 2075 N. OCOEE STREET
 CLEVELAND, TN 37312

 Ph: (423) 478-2332
EQUAL HOUSING
OPPORTUNITY

 Each Office Is Independently Owned And Operated

 For All Your Real 
 Estate Needs Contact

 Ernie Bowman
 503-5721

 Locally Owned &  Operated 
 For Almost 20 Years!

 ROOTER &
 PORTABLES
 Located in Cleveland, Tennessee

 We Ain’t Talking It,
 We’re Pumpin’ It!

 423-614-3230
 For Clean, Reliable 
 Hometown Service
 Call 423-716-3330

 Proud To Support

 River Counties 
 Association Of 

 Realtors ®

PasT PResiDenTs

erwin “Rip” Townsend
President — 1976

Jo Organ
President — 1982

R.F. Mcintire
President — 1983

Jim Workman
President — 1984

Bruce Renner
President — 1985

Charlene Moore
President — 1986

C.W. “Bill” harris
President — 1987

G. Max Phillips
President — 1988

eddie Botts
President — 1989

David Carroll
President — 1990

The RiveR Counties Association of Realtors presented its annual gift of $1,500 to the Cleveland State
Foundation to support student scholarships. The purpose of the RCAR is to create a professional envi-
ronment for members, enabling them to provide ethical and high-quality real estate services to their com-
munities.

Staging impacts
buyers’ decisions

(MS) — According to the
National Association of
Realtors® 2015 Profile of
Home Staging, 49 percent of
Realtors representing buyers
say home staging impacts
most buyers’ final decisions. 

Home staging is the act of
preparing a home for sale by
presenting it in such a way as
to appeal to as many potential
buyers as possible. 

Professional staging firms
often address a home’s interi-
or to reduce clutter and
rearrange furniture with a
goal toward making a strong
impression on prospective
buyers during open house
events or private showings. 

The NAR Profile found the
living room is the most impor-
tant room to stage followed by
the kitchen and the master
bedroom. 

What is the difference between 
a REALTOR, real estate agent?
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 424 24th Street
 www.bender-realty.com

®

 We are Community
 &   Home

 PROUD MEMBERS OF
 RIVER COUNTIES 

 ASSOCIATION OF REALTORS®

 Donna Bales
 423-715-2558

 Pam Becktold
 423-364-0551

 Fran Bible
 423-618-7490

 Brent Clayton
 423-715-0798

 Marty Dabbs
 423-284-4454

 Ginger Savage
 423-667-2711

 Lilli Lauster
 423-284-1699

 Miles Moseley
 423-322-2818

 Kelli Paul
 423-280-8072

 Kelly Blair
 706-399-3973

 Jessica Colon
 423-661-9642

 Judy Dunn
 423-284-8313

 Linda Kaylor
 423-331-6161

 Troy Goins
 423-715-4017

 Lisa Ellis
 423-650-6639

 Chris Free
 423-961-8095

 Kay Free
 423-718-6967

 Adam Hammond
 423-464-1812

 Brenda Richardson
 423-650-1701

 Dwight Richardson
 423-715-0030

 Helen Riden
 423-284-3131

 Linda Prince
 423-303-8038

 Alan Seiter
 423-584-5219

 Steve Martin
 423-504-1819

 Pat McGowan
 423-650-2595

 Lori McKay
 423-650-0628

 P.J. McKay
 423-650-8685

 Tim Mazzolini
 423-303-6634

 Jim Metzger
 423-385-0585

 Brian Workman
 Broker/Owner
 423-618-0900

 Jim Workman
 Broker/Owner
 423-618-7010

 Robert Bradney
 General Manager

 423-619-0621

 Patricia Sosebee
 423-284-5051

 Pat Smith
 423-838-1240

 Billie Stevens
 423-762-8908

 Ricky Tallent
 423-310-5789

 Amy Wagner
 423-584-2412

 Vanessa Terrell
 423-244-5613

 Chaela Walker
 423-244-8843

 Tyler Webb
 423-715-6636

 Tamika White
 423-310-0171

 Melissa Lane
 423-457-8613

 Emily Maynard
 423-309-8064

 Sharon Parker
 423-650-2981

 Gail Rollins
 423-802-3043

 Cherity Sanchez
 423-380-9944

 We are Community
 &   Home
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 Call 423-473-4610 for more information
 Pickup service available for select items.

 4605
 N. Lee Highway

 300
 Grove Avenue, SW

 Dixie Sandlin
 423-476-3205

 1009 KEITH STREET 
 423-476-3205

 www.awardrealty.org
EQUAL HOUSING
OPPORTUNITY

 Serving Your Real Estate Needs Since 1980.
 Contact any of our experienced professionals for

 all your Real Estate Needs.

 Jay Helsdon
 Affiliate Broker
 423-650-6564

 Hanna Kazy
 423-476-3205

 Rogelio Lantigua
 Affiliate Broker
 423-999-6986

 Anna Marie Lynn
 Affiliate Broker
 423-595-3378

 Lilly Montealegre
 Affiliate Broker
 732-430-8663

 Mary Jo White
 Affiliate Broker
 423-284-4488

 Jacqueline Caffrey
 Affiliate Broker
 423-310-8887

 Monica Horner
 Affiliate Broker
 423-313-5111

 Heath Davis
 Affiliate Broker
 423-618-5857

 Rhonda Forney
 Affiliate Broker
 423-599-9497

 Dennis Botts
 Affiliate Broker
 423-310-3326

 Marcia Botts
 Broker/Owner
 423-400-1042

 Jeffrey Miller
 Affiliate Broker
 423-421-8101

 Jessica Miller
 Affiliate Broker
 615-330-3691

 Whitney McCall
 423-476-3205

 IT’S ALL
 ABOUT TRADITION

 IT’S ALL
 ABOUT TRADITION

 Danah Stewart  • 423-596-0675

 Since 1975, we’ve been selling homes and 
 placing clients in the home of their dreams.

 Let Us Get You Home

Past PResiDents

Della Renner
President — 1991

Douglas John Paul 
President — 1992

James Holt
President — 1993

Judy Dunn
President — 1994

Martha Little
President — 1995

Dottie Bryant
President — 1996

Wynen Preston
President — 1997

Jo Organ
President — 1998

Paul Renner
President — 1999

Ronald Murphy
President — 2000

River Counties Association of REALTORS, Inc.
PRImARy And SECOndARy fIRmS

1st Enterprise — 423.472.5416
Athens Realty — 423.745.6161
Award Realty II — 423.476.3205
Bender Realty — 423.472.2173
Berkshire Hathaway 

— 423.899.5943
Bid to Buy Auction & Realty  

— 423.507.3681
CBC Hamilton & Associates LLC

— 423.476.5535
Century 21 1st Choice Realtors

— 423.478.2332
Century 21 Roberson Realty UNL

— 423.775.5666
Century 21 Robinson Realty Inc.

— 423.745.4446
Caldwell Banker Hamilton

& Associates
— 423.476.5532

Coldwell Banker Pryor 
Realty-Dayton

— 423.775.4044
Coldwell Banker Pryor 

Realty-Chattanooga
—  423.894.6762

Coldwell Banker Pryor 
Realty-Spring City
— 423.365-2524

Crye-Leike REALTORS Athens
— 423.746.0227

Crye-Leike REALTORS
— 423.473.9545

Crye-Leike Realtors South, Inc
— 865.671.3333

East Tennessee Properties, LLC
—  423.453.5722

ERA Blue Key Properties
Spring City
— 423.365.2515

ERA Blue Key Properties
-Dayton
— 423.775.1920

ERA Blue Key Properties
-Cleveland
— 423.790.1610

Gilbert Real Estate & Property
—  423.479.7727

Grandview Realty
— 423.338.8171

Keller Williams - Athens
— 423.649.0090

Keller Williams West Knoxville
— 865.966.5005

KW Cleveland — 423.303.1200
Lamb's Realty — 423.790.0956
Lewis Auction and Realty

— 423.479.2144
Lockmiller & Associates
— 423.453.5660
Morgan Realty — 423-263-1100
Mountain View Realty

—  423.263.4986

New Venture Realty II
—  423.614.0051

Pratt Home Builders
— 423.757.7687

Premier Properties Realty

— 423.745.4131
Provision RE & Property

Management
—  423.693.0301

r*e*trade real estate & auction
—  423.746.4922

Re/Max Experience
—  423.790.3086

RE/Max R.E. Professionals
— 423.476.7300

Renner Realty — 423.472.3285
Select Realty Professionals

—  423.559.5590
Sherlin Realty Group

—  423.709.8880
Sherlin Realty, LLC

— 423.896.6000
Sonlight Realty — 423.458.1300
Southern Homes 

— 423.744.3515
Weichert REALTORS-SEM Realty

—  423.745.2634

Chartered in 1961, the River
Counties Association of REAL-
TORS started with eight or 10
REALTORS. Since that time, the
association has grown to have
439 primary, 26 secondary and
42 affiliate members.

The REALTOR members bring
value to home buyers, sellers
and investors.

REALTORS give buyers, sell-
ers and investors the advantage
they need to succeed in today’s
market. REALTORS know what
matters to buyers and sellers in
our counties.

They have the expertise and
experience to help their clients
interpret and navigate the com-
plex, time consuming and over-
whelming world of real estate, so
sellers can protect their invest-
ment and buyers build their
dream.

The REALTOR members have
unparalleled knowledge of local
market conditions and can
leverage that expertise to help
their clients reach their real
estate goals.

National Association of REAL-

TORS shows consumers who
have worked with a REALTOR
are sold – 9 out 10 buyers and
sellers said they would use the
same agent again or recommend
that agent to others.

Not all real estate licensees
are REALTORS. Only members
of the National Association of
REALTORS can call themselves
REALTORS.

The River Counties
Association of REALTORS strives
not only to work for the buyers,
sellers and investors, but contin-
ues to support local community
activities. 

During 2016-17, River
Counties Association of REAL-
TORS has provided monetary
support along with volunteer
hours to American Heart
Association, Bradley Country
Relay for Life, Cleveland State
Community College,
Chattanooga State Community
College – Dayton Campus,
Tennessee Technology Center @
Athens, Bradley County Friends
of the Greenway, Dayton Sack
Packs Program, Y-Cap Cleveland
and Rhea County Greenway
Project.

River Counties Association of
REALTORS is the local voice for
real estate.

RCAR chartered in 1961

RCAR supports
members’ success

River Counties Association of
Realtors serves more than 500
members in six counties. 

The Realtor® members are
involved in the communities they
work and live in supporting
many civic causes. The associa-
tion provides support in promot-
ing the members success, with
technical support, education and
so much more. 

The association staff is more
often than not the first place its
members turn to for answers to
a myriad of questions. The staff
is always at the ready to help
find answers. 

The association houses the
heart of the association the MLS,
or Multiple Listing Service, which
is the data capital of where all
the information is collected and
held for use of all the members. 

The River Counties Association
is made up of  only three dedi-
cated staff. They work tirelessly
to support its members.  

The business operation of the
association is run solely by vol-
unteers who make up the RCAR
board of directors and the
RCMLS board of directors.  

The association has standing
committees made up of volun-
teers that organize for communi-
ty and member events. 



The River Counties
Association of REALTORS
includes members from six
Southeast Tennessee counties
— Bledsoe, Bradley, McMinn,
Meigs, Polk and Rhea.

The members of the associa-
tion play an active role in the
growth and marketing of each
of the communities within
these counties.

One of the valued services
attributed to RCAR is the abili-
ty to report accurate statistics
in the area. 

These statistics are based on
the accumulated data submit-
ted from the REALTORS in
these area through their partic-
ipation in the RCAR Multiple
Listing Service.

The most recent statistics are
for Oct. 1 through Dec. 31,
2016. The total residential
units sold were 854. In that
same time frame, the average
days for a property to remain
on the market prior to being
sold or closed were 124 days.

The average price of listed

properties was $170,379, with
the average sold price at
$165,195.

In reporting the numbers for
Bradley Count residential sales
only, the fourth quarter of 2016
showed a decrease from third
quarter of 2016. In the third
quarter of 2016, there were 389
residential units sold or closed
with the average days on the
market being 105. The average
list price was $169,507 with an
average sold price of $164,252.

In Bradley County, the fourth

quarter of 2016 showed a
decrease over the third quarter
2016 reflecting 340 residential
units sold with an average 103
days on the market. There was
an average list price of
$162,261 and an average sold
price of $160,223.

From July 1 through Sept.
30, 2016, the total residential
units sold were 991. In the
same time frame, the average
days for a property to remain
on the market prior to being
sold or closed were 124 days.

The average price of listed
properties was $175,622, with
the avera sold price of
$169,186.

In reporting the numbers for
residential sales only, the third
quarter of 2016 showed an
increase from second quarter of
2016. In the second quarter of
2016, there were 366 residen-
tial units sold or closed with
the average days on the market
being 117. The average list
price was $178,427 with an
increase sold price of $173,341.
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Member FDIC

Traci Hamilton
478-8424
NMLS-641500

Joe Collins
478-8423 
NMLS-1313532

Tammy Self  
478-8419 
NMLS-641503

at the Courthouse Square.

• Conventional
• THDA
• FHA
• Rural Housing

• VA
• Jumbo
• Construction to Perm

Our experienced mortgage lenders will find the
perfect loan for you...

Call or visit our website at bankofcleveland.com

HOME LOAN CENTER

EQUAL HOUSING
OPPORTUNITY

 Call Kim for award winning service that has included awards from 
 Remax Regional Offices, Multi-Million Dollar Producer Awards, Top 
 Seller Award, Top Producer Award, Go Getter Award, and more. 

 1727 Mt Vernon Rd, Cleveland, TN 37311
 Office 423-476-7300  -  Mobile 423-331-4182

     www.kimcranfield.remax-tennessee.com

 Kim Cranfield

 Cell (423) 618-8575
 Email: rvmcclure@kw.com

 www.RhondaVestMcClure.com

 Two Time  RCAR  Realtor Of The Year
 Consistent Top Producer

 35 Years In Real Estate Industry

 Rhonda Vest 
 McClure

 Broker, ABR, CRS, GRI

 (423) 303-1200
 Each Keller Williams office is independently owned & operated

EQUAL HOUSING
OPPORTUNITY

pAst

pResidents

dwight Richardson
President — 2001

Bill pryor
President — 2003

Kelli paul
President — 2005

susan Barnett
President — 2007

RCAR collects statistics on growth, marketing in area

Total Units Sold 991

Average Days on Market 124

Average List Price $175,622

Average Sold Price $169,186

All Counties WitHin RCAR Mls

JAn. 1, 2016 tHRougH sept. 30, 2016

Total Units Sold 389

Average Days on Market 105

Average List Price $169,507

Average Sold Price $164,252

BRAdley County

JAn. 1, 2016 tHRougH sept. 30, 2016

Total Units Sold 854

Average Days on Market 124

Average List Price $170,379

Average Sold Price $165,195

All Counties WitHin RCAR Mls

oCt. 1, 2016 tHRougH deC. 31, 2016

Total Units Sold 340

Average Days on Market 103

Average List Price $162,261

Average Sold Price $160,223

BRAdley County

oCt. 1, 2016 tHRougH deC. 31, 2016

Wayne sherlin
President — 2002

Alison Robinson-
Hamilton

President — 2004

Rhonda McClure
President —  2006

The above charts reflect total residential units sold during 2016.
Information deemed reliable but not guaranteed.

Information provided by 

RiveR Counties AssoCiAtion of ReAltoRs
RCAR services Bledsoe, Bradley, McMinn, Meigs, 

Polk and Rhea counties.
We’re online!

Check us out:

www.

cleveland

banner.com
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Affiliate members of the River
Counties Association of REAL-
TORS work with the local organ-
ization to provide services for
home buyers and sellers.

Among the RCAR affiliates
are:

Athens Federal 
Community Bank
423-745-1111

Andrew Johnson Bank
423-478-8222

Arrow Exterminators, Inc.
423-629-7378

Bank of Cleveland
423-478-5656

Beaumont Pest Control
423-280-2863

Bentley & Associates 
Home Inspections
865-986-2516

Branch Banking & Trust
423-478-8647

Burns, Henry & Kirksey P.C.
(BHK Title)
423-339-0529

Caliber Home Loans INC
423-829-5758

Cleveland Abstract
423-339-3042

Cleveland Utilities
423-472-4512

CMG Financial 
423-421-7900

Cohutta Banking Company
/Synovus 
423-643-8861

Community Mortgage Corp.
423-870-8780

Eco Pest Solutions, LLC
423-432-6264

EquiTitle, Inc
423-614-3100.

Farm Credit Mid-America
423-472-9561

First American Home
Warranty
865-202-7780

First Tennessee Bank
423-559-7686

FSG Bank
423-618-3018

Green Mountain Termite
& Pest

423-331-8461

iServe Residential Lending
423-614-5626

MAR-VON Termite & Pest
Control
423-745-1651

Net Aspects, Inc
707-399-8060

New Penn Financial
423-421-7900

Nolan Swanson Inspection,
LLC

423-593-5069

People's Home Equity
423-591-9801

Pestaway Corp
423-479-9711

Pillar To Post-Cleveland
423-331-8224

Pillar To Post-Chattanooga
423-326-2008

Platinum Financial Funding
423-790-7355

Professional Title Services
423-559-0600
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 Broker, REALTOR®, CDPE, 
 e-PRO, CRS, GRI, ABR, SRES 58 Mouse Creek Rd Cleveland, TN 37312REALTOR

®

 ROGER 
 KENNARD

 Direct: 423-650-0630    Ofc: 423.458.1300
 Email: roger@rogerkennard.com
 Website: rogerkennard.com or sonlightrealty.info

 345 River Pointe Circle NE, Charleston $599,900
 If you are looking for a waterfront home, you need to see this beautiful 4 BR, 3 
 BA custom built brick home on 1.48 acres +/-. Floor to ceiling stacked stone 
 fireplace, the beautiful cathedral ceiling, large living room window for light 
 (complete with a sunscreen for the afternoon sun) Kitchen with plenty of oak 
 cabinetry, granite countertops and walk in pantry. Your master bedroom suite on 
 the main floor is large with a jetted tub in the bath area and then walk out doors to 
 the private covered deck. MLS: 20171143

 1113 Cookedale Trail NE $219,900
 Pride of Ownership in this one.  Just off Peerless Road is this terrific 
 Brick Ranch home with new roof, updated insulted windows and new 
 flooring. Open floor plan with fireplace, 3 bedrooms, 3 full bathrooms, 
 screened porch, level back yard and the lower level has a bonus room 
 used as an additional bedroom, large family room with fireplace, laundry, 
 2 car garage and numerous other updates.  Available June 1 at 
 $219,900.00

 148 Tree Frog Lane,  Benton $299,900
 “WATERFRONT” Experience the beauty of Polk County in its panoramic views. A 
 custom built 3 BR, 2 BA, log home on the Ocoee River. You want to get away 
 from the hustle and bustle of city life! Well this place will take your mind off of all 
 that & more whether it’s a vacation property or even a full time home. This area 
 has it all. Rafting, tubing, canoeing, boating, hiking and so much more that could 
 be listed. Come check out this beauty and see for yourself. MLS: 20170715

 161 Cherokee Ridge Drive, Ocoee $264,900
 Custom built LOG HOME with panoramic mountain views, rocking chair front porch, 
 covered and open decks, within minutes of the Ocoee River, White Water Rafting and the 
 Cherokee National Forest. Grand room with fireplace and vaulted ceiling, 3 bedrooms, 3 1/
 2 bathrooms, all kitchen appliances with washer & dryer, family room, two car garage, 
 master bedroom on the main floor, public water & sewer, irrigation system and One Year 
 Warranty. MLS: 20170342

PAst

PResIDeNts

Allison Hamilton
President — 2009

Jennier Zopfi
President — 2010

Jim Metzger
President — 2011

Ingrid Prather
President — 2012

Yvonne Newman
President — 2014

Mary Jo White
President — 2013

Jennifer Douglass
President — 2016

Max Phillips
President — 2017

Kelli Paul
President — 2015

Robert Bradney
President — 2008

RCAR affiliate members

See AFFiLIATES, Page A10



Realty Title & Escrow 
Services, Inc
423-472-2810

Regions Bank
423-339-4644

Rock Solid Home 
Inspections
423-506-2810

SouthEast Bank & Trust
423-303-2820

Southern Heritage Bank
423-473-7980

Tennessee Housing 

Development Agency
615-815-2156

Tiger Home Inspections 
423-380-0892

Title Insurance
423-479-8659

Tri-State Property 
Inspections

423-559-9495

United Community Bank
423-559-2696

USA Mortgage
423-478-3115

Williams Underwriting 
Group
800-222-4035
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Mortgages are subject to approval. This is not a commitment to lend or rate guarantee. Rates subject to change 
without notice. 

© 2017 BancorpSouth. All rights reserved.

Open the Door to the 
Home of Your Dreams

Sharon Howard
NMLS #458396

1520 Clingan Ridge Dr
Cleveland, TN 37312

(423) 479-5505

Marta Carson
NMLS #458395

1520 Clingan Ridge Dr 
Cleveland, TN 37312

(423) 596-7976

Linda Wright
NMLS #659353

631 Broad St, Suite 150
Chattanooga, TN 37402

(423) 413-7432

Call or Visit One of Our Lenders Today!

 2221 Dalton Pike,  Suite 1 • Cleveland, TN 37311
 Phone: 423-238-7325 • 4REALTYSPECIALISTS.com

EQUAL HOUSING
OPPORTUNITY

 Carolyn
 Chappell
 Principal Broker
 Licensed in
 TN &  GA
 Office: 423-238-7325
 Mobile: 423-618-8419
 Email 
 tammythayerteam@gmail.com

 April
 Humphrey
 Licensed in TN

 Office: 423-238-7325
 Mobile: 423-457-5100

 Email 
 realtor.aprilhumphrey@gmail.com

 HOME Is Where The  “ HEART ”  Is
 ....Let US Find Your “HEART” a HOME 

 Selling Or Buying Contact Us!

The RiveR CounTies Association of REALTORS’ office at  2070 Candies Lane N.W. is currently
undergoing a remodeling inside and out. The artist’s sketch, above, shows the proposed improvements.
The new layout of the facility is show below.

River Counties Association board of directors
The board members of the

River Counties Association of
Realtors include:

Max Phillips, president
Crye-Leike Realtors
gmaxphillips@msn.com
423-473-9545 (o)
423-596-7173 (c)

Jennifer Douglass, 
past president
Keller Williams Cleveland
jenniferdouglass@gmail.com
423-303-1200 (o)
423-645-3360

Denise Marler, vice president
ERA Blue Key Properties
denisemarler@yahoo.com
423-775-1920 (o)
423-619-6759 (c)

Robert Bradney, treasurer
Bender Realty
rbradney@bender-realty.com
423-472-2173 (o)
423-619-0621 (c)

Suzanne Akins, secretary
Re/Max Professionals
suzanne@suzanneakinshome.com
423-476-7300 (o)
423-650-9222 (c)

Tara Hampton, RCE
RCAR executive officer
tara@rivercounties.com
4230476-5912

Directors — 

Rhonda McClure
Keller Williams Cleveland
rvmcclure@kw.com
423-303-1200 (o)
423-618-8575  (c)

Ricky Tallent
Bender Realty
igottallent@yahoo.com
423-472-2173
423-330-5789

Steve Black
Keller Williams Cleveland
steveblack@kw.com
423-303-1200 (o)
423-595-7300 (c)

Dianne Tumlin
COB Pryor
diannetumlin@coldwell

banker.com

423-775-4044 (o)
423-309-1347 (c)

Michael Domeck
Crye-Leike Realtors Cleveland
mike.domeck@crye-leike.com
423-473-9545 (o)
423-310-8966 (c)

Kristy Whitmire
COB Hamilton
kristy.whitmire@coldwell-

banker.com
423-476-5532 (o)
423-650-8831 (c)

Tammy Johnson
COB Hamilton
tnrealestat4u@hotmail.com
423-476-5532 (o)
423-322-0197 (c)

Marcia Botts, ex-officio
Award Realty
marcia@marciabotts.com
423-476-3205 (o)
423-400-1042 (c)

MLS Board 
of Directors

The 2017 River Counties MLS
board of directors includes:

Marcia Botts, MLS president
Award Realty
marcia@marciabotts.com
423-476-3205 (o)
423-400-1042 (c)

Van Marler, MLS past 
president
ERA Blue Key Properties
possumtrot1929@yahoo.com
423-775-1920 (o)
423-667-5456 (c)

Bill Pryor, MLS vice president
Coldwell Banker Pryor
bill@coldwellbankerpryor.com
423-775-4044 (o)
423-309-1619 (c)

Betty Messer, secretary
Genuine Realty
bettyhmesser@gmail.com
423-472-9200 (o)
423-595-8970 (c)

Cathy McCraken,
MLS treasurer
New Venture
cdmccraken1@aol.com
423-614-0052 (o)
423-595-1927 (c)

Directors — 

Wayne Rutherford
Keller Williams Athens
easttnhomeandland@gmail.com
423-649-0090 (o)
423-877-4371 (c)

Roger Kennard
Sonlight Realty
roger@rogerkennard.com
423-458-1300 (o)
423-650-0630 (c)

Brian Workman
Bender Realty
bworkman@bender-realty.com
423-472-2173 (o)
423-618-0900 (c)

Margie Keller
Coldwell Banker Hamilton
homeseller01@aol.com
423-476-5532 (o)
423-284-3056 (c)

Steve Lamb
Lamb’s Realty
steve@lambsrealty.com
423-284-5995 (o)
423-284-5995 (c)

Amy Bales
Keller Williams Cleveland
amybaleshomes@yahoo.com

423-303-1200 (o)
423-240-3704 (c)

Max Phillips, ex-officio
Crye-Leike Realtors
gmaxphillips@msn.com
423-473-9545 (o)
423-596-7173 (c)

Jenna Woody, MLS Services
jenna@rivercounties.com
423-476-5912

Reuse 

the News
Recycle this newspaper

Affiliates
From Page A9

Tips
From Page A3

close.
n Closing  — Once all parties

have signed the loan docu-
ments, they are returned to the
lender. If all the forms have
been properly executed, the
lender sends the loan funds by
wire transfer. At this point, the
borrower finishes the loan
process and actually buys the
house.

Finding and Choosing 
the Right Home
Based on criteria that you

and your sales associate estab-
lish together, your associate will
help you find the perfect home.
There are many factors to con-
sider in selecting a property,
including location, bedroom and
bath count, schools and ameni-
ties.

Your sales associate will apply
their extensive community
knowledge and professional
resources to research available
properties, and show you the
homes that best meet your
needs. If you find a property
that interests you through the
Internet or your own research,
let your Sales Associate know so
that a showing can be arranged.
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 Adam Goins
 790-2186

 Chandler Goins
 790-8967
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