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 A Special Feature Section From

 RIVER COUNTIES
 ASSOCIATION
 of REALTORS®

 “REALTORS® Serving People”

 Serving Bradley, Bledsoe, 
 McMinn, Meigs, Polk & Rhea 

 Counties
 Our Mission Statement:

 “Enhancing, promoting, and protecting the private property 
 rights in our communities, and the business interests of our 

 REALTOR® members.”



Each year, River Counties
Association of REALTORS honors
one of their own for efforts on behalf
of the organization and the
enhancement of the
industry. 

On Dec. 11, 2015,
Robert Bradney with
Bender Realty was named
2015 RCAR REALTOR of
the Year. 

Bradney is the manag-
ing broker with Bender
Realty in Cleveland. The
award was presented during the
annual Christmas Gala. 

Bradney has been a member of
the River Counties Association of
REALTORS since 1997, and has
also been with Bender Realty since
1997 as an affiliate broker and
since 2004 has served as the man-
aging broker/general manager for
Bender Realty, as the residential
sales manager and  residential and
commercial property manager. 

He has served on numerous
committees for the local association
and had been on the board of direc-
tors for both the River Counties
Association of REALTORS and The
River Counties Association of
REALTORS Multiple Listing
Service. Bradney served as the
2008 president of the River

Counties Association of REAL-
TORS.

Bradney is involved with numer-
ous local community, civic
and charity events and
groups including Habitat
for Humanity, the
American Heart
Association, American
Cancer Society, Relay for
Life, American Red Cross,
United Way of Cleveland,
Empty Stock Fund,
Christmas Memories,

Salvation Army and Holston Home.
He currently serves as chairman

of the board for the Cleveland
Bradley Chamber of Commerce for
2015 and has served of the board of
directors previously for three years.

Bradney has served on

Tennessee Association of REAL-
TORS Strategic Planning and
Governmental Affairs Committee,
and currently serves as a trustee on
the Tennessee Real Estate
Education Foundation and regular-
ly attends the annual Tennessee
Association of REALTORS Spring
Conference and Fall Convention, as
well as the National Association of
REALTORS Annual Convention.

He is a member of First United
Methodist Church and a lifelong
resident of Cleveland, and graduat-
ed from Cleveland High School,
Cleveland State Community College
and Middle Tennessee State
University. 

He has been married to for 25
years to wife, Jill, and has one
daughter, Lily.

Keller Williams Cleveland
650 25th St. N.E. Suite 300

Cleveland

Steve Black, broker
Paul Avratin
Becky Bailey
Amy Bales
David Bales
Bonnie Bennett
Jennifer Browning
Effie Bryant
Rhonda Bullard
Doc Carbaugh
Jessica Carrasquillo
Andy Clem
Art Clem
Sharon Clem
Erika Cooke
Chip Davis
Judy DiGennaro
Mark Dixon
Christy Dodson
Darena Dorsey
Jennifer Douglass
Jerry Elder
Caysa Elliott
Brent Ellis
Christy Ellis
Tina Elrod-Ledford
Gena Faulk
Sheena Guyton
Sally Hays
Anthony Horn
Chanda Ingram
June Johnson
Susan Ledford
Joe Lee
Kathy Lee
Leslie Lester
Joe Manning
George McAlister
Rhonda McClure
John McDonald
Carla Metzger
Darren Miller
Slade Norris
Eric Norwood
Brittani Pederson
Chip Phillips
Robert Praytor
Lorie Puckett
Harlon Rice
Bryan Richardson
Cindi Richardson
Pam Risley
John Roby
Cindy Shaw
Emily Shepherd
Chad Shiffer
Steven Silverman
Robin Skinner
Jimmy Smith
Melody Smith
Dottie Sneed
Stephanie Tatum
Tracy Thompson
Jared Tilley
Victoria Tilley 

Cathy Williamson

Coldwell Banker 
Pryor Realty

3981 Rhea County
Highway, Dayton

Bill Pryor, broker
Debra Brick
Teresa Congioloso
Jessica Day
Thomas Debartolo
Teresa Evans
William Everett
Suzan Jolley
Scott Kelley
Dawn Moreno
Melanie Reynolds
Suzanne Salley
Angie Stumbo
Greg Travis
Bob Tumlin
Dianne Tumlin
Anneke Wilkey
Cindy Yawn

1st Enterprise
694 17th St. N.W. Cleveland

Tim Shaw, broker
Reta Maynor

Award Realty II
1009 Keith St. N.W.

Cleveland

Marcia Botts, broker
Jack Arnett
Dennis Botts
Jacqueline Caffrey
Heath Davis
Rhonda Forney
Lee Foxworth
Genelle Hardin
Jay Helsdon
Monica Horner
Hanna Kazy
Rogelio Lantigua
Anna Marie Lynn
Mary Jo White

Bender Realty
425 25th St. N.W. 

Cleveland

Jim Workman, broker
Donna Bales
Pamela Becktold
Fran Bible
Kelly Blair
Robert Bradney
Brent Clayton
Jessica Colon
Tristan Cross
Marty Dabbs
Judy Dunn
Lisa Ellis
Chris Free

Kay Free
Troy Goins
Adam Hammond
Linda Kaylor
Lilli Lauster
Stephen Martin
Tim Mazzollini
Pat McGowan
Lori McKay
PJ McKay
James Metzger
Miles Moseley
Kelli Paul
Linda Prince
Brenda Richardson
Dwight Richardson
Helen Riden
Ginger Savage
Alan Seiter
Pat Smith
Patricia Sosebee
Billie Stevens
Ricky Tallent
Amy Wagner
Brian Workman

Crye-Leike Realtors
4627 North Lee Highway

Cleveland

Jo Organ, broker
Larry Allen
Steve Allen
Wendi Allen
Terry Barnette
Ron Burris
Cindy Chase
Dana Connors
Jim Davis
Tammy Davis
Michael Domeck
Sheryl Domeck
Jamie Gilley
Phila Goins
Emily Gordon
Paul Guinn
Pamela Hoveland
Grace Johnson
Anthony Knight
Johnny Lewis
Kimberly Lewis
Margie Lynch
Philomena Paul-Davis
Max Phillips
Taylor Phillips
Amy Pierce
Blake Pierce
Paul Ramsey
Jannis Sams
Timothy Sams
Gary Silcox
Drew Spencer
Eric Spencer
Joe Stepp
Phoebe Stepp
Taylar Taylor
Kevin Walters
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 Cell (423) 618-8575
 Email: rvmcclure@kw.com

 www.RhondaVestMcClure.com

 Two Time  RCAR  Realtor Of The Year
 Consistent Top Producer

 35 Years In Real Estate Industry

 Rhonda Vest 
 McClure

 Broker, ABR, CRS, GRI

 (423) 303-1200
 Each Keller Williams office is independently owned & operated
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 Broker, REALTOR®, CDPE, 
 e-PRO, CRS, GRI, ABR, SRES 58 Mouse Creek Rd Cleveland, TN 37312REALTOR

®

 ROGER 
 KENNARD

 Direct: 423-650-0630    Ofc: 423.458.1300
 Email: roger@rogerkennard.com
 Website: rogerkennard.com or sonlightrealty.info

 148 Tree Frog Lane, Ocoee
 “WATERFRONT” Experience the beauty of Polk County in its panoramic 
 views. A custom built log home on the Ocoee River. You want to get 
 away from the hustle and bustle of city life! Well this place will take your 
 mind off of all that & more whether it’s a vacation property or even a full 
 time home. This area has it all. Rafting, tubing, canoeing, boating, hiking 
 and so much more that could be listed. Come check out this beauty and 
 see for yourself. Custom built Waterfront Log Homes on the Ocoee 
 River. The home features a custom built kitchen with granite counter 
 tops; as well as Jacuzzi tub in master bath; stone foundation; car storage 
 under the home; open front porch, screened side porch, open rear deck 
 that overlooks the river. Priced at $329,900.00 MLS 20154004

 349 King Ridge Dr NW, Cleveland
 Spacious custom brick 2 story home with 4 bedrooms, 3 bathrooms, 2 
 car garage (484 sqft), family room (23x25) & hobby/workshop area in 
 basement. Screened porch (240 sqft) and open deck (75 sqft) for your 
 enjoyment, freshly painted interior and exterior, granite counter tops 
 throughout, all new sinks and faucets throughout, Gas Fireplace in living 
 room, kitchen has New appliances, built in china cabinet. Formal dining 
 room has 2 built in china cabinets. New Indoor Florida window shutters, 
 New roof, 2 New HVAC units, New water heater, New yard front and 
 back. Lots of light in this pretty home, good storage, large closets, jetted 
 tub in master bath, security system available. If you are looking for an 
 edge of town special home, you need to see this. Priced at $389,900.00 
 MLS 20155811

 133 County Road 38, Riceville
 Here is everything you are looking for with privacy, seclusion, acres, 
 modern house with rocking chair front porch and attached 1 car garage 
 (16x32). This private country setting has 8 plus or minus acres subject to 
 a new survey, some fencing and lots of wildlife with a private stocked 
 lake/pond. The barn is 30x40, 2 car carport, and the home features a 
 great room, 3 bedrooms, 2 bathrooms on the main floor and the bonus 
 room upstairs could be converted to 2 additional bedrooms. This is an all 
 electric home, but the utility room has an add-on wood burning furnace. 
 Taxes are estimated subject to a new survey. Priced at $289,500.00 
 MLS 20162080

 122 Rocky Top Dr, Old Fort
  Here is the sanctuary for all ages that you have been looking for with Amazing Panoramic 
 Views of the Tennessee Smokey Mountains. Completely Finished New Home available with 
 4000+ sq. ft. of living area. Features an open floor plan, the kitchen is equipped with 
 appliances, granite counter tops, numerous kitchen cabinets, 3 bedrooms, finished bonus 
 room, 3.5 bathrooms, 3 fireplaces, home theatre room, media room, spacious covered 
 porch and deck, 2 car garage, high efficiency HVAC and numerous other amenities I have 
 missed to tell you. It is a dream home in the mountains with 360 mountain/valley views from 
 every window in the house. This premier sub-division offers paved streets, 5+ acre wooded 
 lots with public water, electricity, and fiber optics (AT&T) internet cable. Just minutes form 
 the Cherokee National Forest, Ocoee River recreation, and Parksville Lake. Priced at 
 $574,900.00 MLS 20162578
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Sandy Whaley
Tony Young

Crye-Leike Realtors
Athens

580 S. Congress Parkway
Athens

Chris Holmes, broker
Danny Best
Mary Cole
Pati Cornell
Rosezella Crabtree
Theba Hamilton
Dianne Jarvis
Cathy Kemph
Robert (Bob) Kemph
Robin Manis
Trey Newton
Laura Sullivan
George Tuell
Laverne Tuell
Becky Wattenbarger

Re-Trade Real Estate &
Auction

2205 Ingleside Ave. 
Athens

Robert Watson, broker
Michael Little
Sherry Tallent

Athens Realty
106 Park St. Athens

Nancy Bivens, broker
Diana Hutsell

Century 21 1st Choice
Realtors

2075 N. Ocoee St. 
Cleveland

Teresa Vincent, broker
Cinda Cruz
Karen Edwards
Patsy Harris
Justin Kennedy
Lesa Kidd
Tana King
Herb Lacy
Renee Leach
Lindsey Moore
Heather Peak
Bill Pittman
Carlene Redmond
Barbara Snyder
Kim Stone
Lee Tate
Vickie Vernon
David Vincent
Jason West
Kimberly Williams-

Pesterfield

Gilbert Real Estate &
Property

2407 Chambliss Ave.
Cleveland

Susie Gilbert, broker
Darrell Gilbert
Jaime Harper
Bill Houston

Select Realty
Professionals
201 1st St. N.W. 

Cleveland

Elisha Wooden, broker
Amanda Brewer-Baker
Bil Casper
Linda Casper

April Humphrey
Kara lawson
Vasily Joe Levkiv
Chuck Martin
Julia Odom
Bill Sewell

Premier Properties
Realty

323 Maple St. Athens

Ingrid Prather, broker
Katherine Coffey

Garren Realty
400 Tennessee Ave.

Etowah

James Garren, broker
Joanne Morgan
Quay Morgan
Jason Pankey
Steve Sperry

Lay Realty Co., Inc.
105 Park Ave. 

Athens

Rick Lay, broker
Gail Axley
Carol Brownsey
Jona Garrett
Dean McKeehan
Alie West
Linda Womac

ERA Blue Key 
Property - Dayton
4087 Rhea  County

Highway Suite 103 
Dayton

Van Marler, broker
Debra Coulter
Brenda Graham
Denise Marler
Jim Monday
Pat Monday

Century 21 Roberson 
Realty Uni

137 Florida Ave. 
Dayton

Joy Shaw, broker
Reba Keylon
Giles Roberson
Brittany Shaw
Wendy Webb

Coldwell Banker
Hamilton

2650 Peerless Road 
Cleveland

Margie Keller, broker
Patti Angelle
Lamar Arp
Carolyn Boyd
Tyler Carden
Rodney Fine
Eddie Johnson
Tammy Johnson
Joy Lane
James Rice
Kathy Rohsenberger
Kelley West
Kristy Whitmire

Hodnett Realty
1040 Inman St. Cleveland

Roger Hodnett, broker
Jim Hoover

Members
From Page 2A

Chartered in 1961, the River
Counties Association of REAL-
TORS stated with eight or 10
REALTORS. Since that time, the
association has grown to have
439 primary, 26 secondary and
42 affiliate members. 

The REALTOR members bring
value to home buyers, sellers
and investors. 

REALTORS give buyers, sell-
ers and investors the advantage
they need to succeed in today’s
market. REALTORS know what
matters to buyers and sellers in
our counties. 

They have the expertise and
experience to help their clients
interpret and navigate the com-
plex, time consuming and over-
whelming world of real estate, so
sellers can protect their invest-
ment and buyers build their
dream. 

The REALTOR members have
unparalleled knowledge of local
market conditions and can
leverage that expertise to help
their clients reach their real
estate goals.

National Association of REAL-
TORS research shows con-
sumers who have worked with a
REALTOR are sold – 9 out 10
buyers and sellers said they
would use the same agent again
or recommend that agent to oth-

ers. Not all real estate licensees
are REALTORS. Only members
of the National Association of
REALTORS can call themselves
REALTORS. 

The River Counties
Association of REALTORS
strives not only to work for the
buyers, sellers and investors,
but continues to support local
community activities. During
2015-16, River Counties
Association of REALTORS has
provided monetary support
along with volunteer hours to
American Heart Association,
Bradley Country Relay for Life,
Cleveland State Community
College, Chattanooga State
Community College – Dayton
Campus, Tennessee Technology
Center @ Athens, Bradley
County Friends of the
Greenway, Dayton Sack Packs
Program, Y-Cap Cleveland and
Rhea County Greenway
Project.  

River Counties Association of
REALTORS is your local voice
for real estate.
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 Real Estate Professionals
 1727 Mount Vernon Rd.
 Cleveland, Tennessee 37311

EQUAL HOUSING
OPPORTUNITY

 476-7300
 Each Office Independently Owned and Operated

 Teresa &
 Robert Young
 423 595-0309
 423 887-4663

 PROFESSIONAL SERVICE 
 WITH RESULTS

 Over 250 Sales since January 2014
 Buying and Selling is one of the 

 most significant transactions of your 
 life.  We will listen to your wants and 
 needs to help you accomplish your 
 dream. We offer unparalled service 
 with your complete satisfaction 
 being our #1 Goal!!

 We have over 14 successful 
 years of experience, closing over 
 250 transactions since January 
 2014.  We have received local and 
 national awards, are consistent 
 multi-million dollar producers, hold 
 several designations such as Broker, GRI and E-Pro. We 
 offer a team of professionals that include a licensed 
 assistant and marketing specialist.

 Sellers: we combine social media, Internet such as Zillow, 
 Trulia, Realtor.com, etc, local advertising, 3 MLS 
 services and a buyer contact list to give your home the 
 greatest exposure. We work to get you the maximum value 
 of your home.

 Buyers: We use our Knowledge and Experience to help 
 you negotiate the best price possible, work closely with your 
 lender, and guide you each step of the way. Our goal is 
 Maximum Results that is “Stress Free”.

 To make your next buying or selling experience Exciting 
 and Fun call Robert or Teresa Today and let our Team of 
 Experts go to work for you!! 423 887-4663 or 423 595-0309

Past

Presidents

See REALTORS, Page 4A

River Counties is local 
voice for real estate

Reuse the News
Recycle this newspaper

How to get 
approved for 
a mortgage 

(MS) — Real estate profession-
als say the market is rebounding,
and many would-be home buyers
are eagerly awaiting their oppor-
tunities to purchase their own
homes. Fresh data indicates that
the inventory of properties is
quickly drying up and soon the
market is poised to point in the
sellers’ favor. 

According to Allen &
Associates, a real estate apprais-
al, consultant and research firm
based in Colorado, properties in
the area listed for sale are below
the six-month supply of invento-
ry. Now could be the time to get a
good deal on a home, provided
buyers are able to secure mort-
gages.

No matter how many affordable
homes are available, if a buyer
cannot get approved for a mort-
gage, then his or her chances of
owning a home are slim. In the
wake of a tumultuous economy,
many lenders tightened restric-
tions on mortgage lending. And
even though the economy has
rebounded, many lenders have
continued to follow strict guide-
lines before lending money. In
order to secure a mortgage with a
good interest rate, buyers must
take control of their financial sit-
uations and fix problems that
could lead to loan rejection.

Many things can impact a

See MORTGAGE, Page 4A

Max Finkle
President 1971

Newton Metzger
President 1972

Bill Phillips
President 1973

K. Lynn Davis
President 1974

Glenn Ramsey
President 1975



mortgage application. Here are
the ways to overcome liabilities
and improve your standing with
prospective lenders.

n Know your credit rating.
Your credit rating is a score that
lenders rely on when deciding
whether or not to approve your
mortgage application. The higher
the credit rating, the more
attractive you look to prospective
lenders. But the lower your score
is, the more difficulty you will
have getting a loan. Should you
get a loan with a low score, you
may have to pay a higher interest
rate than someone with better
credit. Prior to making any big
financial decisions, such as
applying for a mortgage, it is vital
to find out your credit score. You
can request a free copy of your
credit report, which includes
your credit score, once a year
from the three major credit
reporting agencies in the United
States and Canada: TransUnion,
Experian and Equifax. You also
can pay for your credit report. 

n Address any issues on your
report. Once you know your
score, you can take steps to
address any issues on the report.
Pay down revolving consumer
debts, such as credit card bal-
ances and auto loans. Report any
errors on your credit report so
they can be adjusted. Pay bills on
time and address any notices of
collections before they make it
onto your permanent record. If

you will be applying for a loan
soon, avoid opening any other
credit accounts for the time
being.

n Maintain steady employ-
ment. Having a job is often vital
to getting a mortgage. Lenders
tend to look for long-term finan-
cial stability, which is best illus-
trated by maintaining steady
employment. Jumping from job
to job may be a red flag to
lenders, so it's better to make a
switch after you have been
approved for a loan.

n Save, save, save. Having
more money in the bank lowers
your loan-to-value ratio, or LTV.
This will make you appear less
risky to lenders. Individuals who
have saved for a considerable
down payment on a home are
also seen in a better light.

n Make sure you have a credit
history. Some people are too cau-
tious with their credit and think
closing accounts or avoiding

credit entirely will make them
more attractive to lenders. But
this can backfire. Lenders will
want to see a strong credit histo-
ry that indicates your ability to
pay your debts on time.

n Get a cosigner. If you are
uncertain about your ability to
secure a loan on your own, then
consider a cosigner to make you
more attractive to prospective

lenders. The cosigner helps
guarantee the lender that your
mortgage payments will be
made. 

People looking to buy a home
in the near future must make
themselves attractive to mort-
gage lenders, many of whom are
still reluctant to approve loans
for candidates without strong
financial backgrounds. 
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 Mountain Meadows Estates
 Now is the time to finish your 

 search for your new home 
 location - come see Mountain 

 Meadow Estates
 Upper River Road

 Charleston, Tennessee
 Features underground utilities, 

 street lights and great 
 mountain views! 

 $28,000, $34,000 & $37,500

 58 Mouse Creek Rd Cleveland, TN 37312
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 New Subdiv
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 Direct: 423-650-0630
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 Dennis Anderson
 476-1300

 4160 N. Ocoee St.
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Realtors
From Page 3A

REMAX Real Estate
Professional

1727 Mount Vernon Drive
N.W. Cleveland

Chuck Jones, broker
Suzanne Akins
Kim Cranfield
Rhee Epperson
Wendy Houston
Michelle McRee
Yvonne Newman
Mary Norton
Charles Rapier
Demetra Toomey
Robert Young
Teresa Young

Renner Realty
860 Stuart Road N.E.

Cleveland

Danah Stewart, broker
Judy Dodson
John Haun
Della Renner
Jim Schroder
Claudette Thompson

Sherlin Realty Group
4245 N. Ocoee St., Suite 1

Cleveland

Wayne Sherlin, broker
Denise Bivens
Lorraine Crowe

Venture Realty II
490 Central Ave. N.W.

Cleveland

Cathy McCrackin, broker
Eric Brooks
Lacey Martin
Debby Waddell
Hank Wilson

ERA Blue Key Prop — 
Spring City

22576 Rhea County Highway
Suite 6 — Spring City

Gary Venice, broker
Brittany Alley
Susan Crockett
Gina Luhn
Lynda More
Aimee Rose

Provision RE & Property 
Management

5220 N. Lee Highway
Cleveland

Betty Messer, broker
Dennis Opp

Sonlight Realty
58 Mouse Creek Road N.E.

Cleveland

Roger Hennard, broker
Sandra Akiona
Kenneth Kendrick
Roger Kennard

Coldwell Banker
Pryor Realty

2125 Hickory Valley Road

Chattanooga

Peggy Pryor, broker
Dona Evans

Lamb’s Realty
2565 Georgetown Road N.W.

Cleveland

Steve Lamb, broker

CBC Hamilton & 
Associates LLC

2650 Peerless Road N.E.
Cleveland

Loye Hamilton, broker
Brad Benton
Rufus Triplett

Keller Williams, Athens
1607 S. Congress Parkway

Athens

Wayne Rutherford, broker
Donna Baran
Crissie Bennett
Greg Brogan
Joseph Brown
Chad Colloms
Lorie Colloms
Candis Finch 
Michael Graves
Debbie Monroe
Gary Monroe
Cathy Morrow
Sarah Newman
Sandy Phillips
Hayli Raines
Priscilla Rutherford

Sherlin Realty, LLC
5959 Shallowford Road

Chattanooga

Dustin Sherlin, broker

Crye-Leike Realtors 
South, Inc.

9539 Kingston Pike
Knoxville

Melonie Carideo, broker

Bid to Buy Auction & Realty
732 Tennessee Ave.

Athens

Mike Robinson, broker
Sherry Condee
Betty Hicks
Jaime LeBlanc
Dee Moore
Kim Passmore
Charles Robinson
Mike Robinson
Philip Rodgers
Paula Scarbrough
Charlie Simpson
Leslie Stanley

Grandview Realty
260 Deer Ridge Trail

Ocoee

Carol Kamm, broker
Dana McKay

See RCAR, Page 6A

Mortgage
From Page 3A

Erwin “Rip” Townsend
President 1976

Jo Organ
President 1982

R.F. Bill McIntire
President 1983

Jim Workman
President 1984

Bruce Renner
President 1985

First-time homebuyers stuck on economic sidelines
BY TOM SALOMONE

Published in The Hill

Americans overwhelmingly
hold the belief that homeowner-
ship is a solid financial decision,
and with good reason.

A fixed-rate mortgage offers
protection against rising rents,
and the tax advantages of owning
a home are well known.
Moreover, homeownership
strengthens communities and
offers people a place to build a
future.

That’s why it’s important that
mortgage credit is available to
responsible borrowers who are
ready to buy.

Unfortunately, many first-time
buyers are held back from home-
ownership. According to the
National Association of
Realtors®’ Profile of Home
Buyers and Sellers, the share of
first-time buyers fell in 2015 for
the third consecutive year to its
lowest point in nearly three
decades, even as home sales
strengthened.

The topic of first-time buyers
was front and center at the 2016
Realtors® Legislative Meetings,

when nearly 9,000 Realtors®
came to Washington, D.C., to
visit leaders on Capitol Hill and
within the Administration to call
for changes that will help get
more buyers into the market.

Among those changes is the
need to address burdensome reg-
ulations that make it harder to
purchase a condominium.

Condos represent an afford-
able option for first-time buyers
who may have good credit but
are struggling to make a down
payment. But current regula-
tions often make it hard for buy-
ers – even those with strong cred-
it – to qualify for financing.

For example, the Federal
Housing Administration requires
that no less than 50 percent of
condo units are “owner occupied”
before they’ll insure a building.
Freddie Mac and Fannie Mae,
however, have no such restric-
tion as long as the home is a
principal residence (another FHA
requirement). Since FHA reviews
the property to ensure it meets
all other FHA requirements,
owner-occupancy ratios should
be irrelevant to the transaction.

We can do something about it.

Housing and Urban
Development Secretary Julian
Castro told Realtors® at their
convention that changes to FHA
condo rules have left the HUD
building and are on their way to
the Office of Management and
Budget for review. That’s a signif-
icant step.

In addition, Realtors® contin-
ue to push for legislation, the
“Housing Opportunity Through
Modernization Act,” (H.R. 3700)
to address these concerns. The
bill was introduced by Reps.
Luetkemeyer (R-Mo.) and Cleaver
(D-Mo.), and passed the House
unanimously in February. 

H.R. 3700 addresses owner-
occupancy rate concerns as well
as makes improvements to FHA’s
recertification process. It’s time
for H.R. 3700 to get a vote in the
Senate and head to the
President’s desk.

Condo regulations, however,
are far from the only issue hold-
ing back buyers.

NAR’s buyers and sellers sur-
vey found that student debt was
listed as an important factor by
the majority of buyers who say
saving for a down payment is

their biggest impediment to pur-
chasing a home. Additionally, the
median student debt for all buy-
ers is $25,000, and for many it’s
even higher.

Sen. Elizabeth Warren (D-
Mass.) addressed Realtors® at
their Washington convention and
told them that their participation
in addressing student debt is
critical to success.

To that end, NAR recently
adopted policy seeking to help
more student borrowers refi-
nance their debt and streamline
income-based repayment pro-
grams. NAR also supports pro-
posals that promote education
and simplification of student
loans, as well as steps to ensure
that mortgage underwriting
guidelines related to student loan
debt are standardized in a way
that supports homeownership.

What’s clear is that more
needs to be done.

NAR data show that the share
of first–time buyers declined to
32 percent in 2015, marking the
second–lowest share since 1981.
Historically, nearly 40 percent of

See ECONOMIC, Page 6A



www.clevelandbanner.com Cleveland Daily Banner—Sunday, July 31, 2016— 5A

 424 24th Street
 www.bender-realty.com

®

 We are Community
 &   Home

 We are Community
 &   Home

 PROUD MEMBERS OF
 RIVER COUNTIES 

 ASSOCIATION OF REALTORS®

 Donna Bales
 423-715-2558

 Pam Becktold
 423-364-0551

 Fran Bible
 423-618-7490

 Brent Clayton
 423-715-0798

 Tristan Cross
 423-596-1340

 Marty Dabbs
 423-284-4454

 Linda Kaylor
 423-331-6161

 Steve Martin
 423-504-1819

 Brenda Richardson
 423-650-1701

 Dwight Richardson
 423-715-0030

 Ginger Savage
 423-667-2711

 Patricia Sosebee
 423-284-5051

 Lilli Lauster
 423-284-1699

 Miles Moseley
 423-322-2818

 Pat Smith
 423-838-1240

 Troy Goins
 423-715-4017

 Pat McGowan
 423-650-2595

 Jim Metzger
 423-385-0585

 Jim Workman
 Broker/Owner
 423-618-7010

 Brian Workman
 Broker/Owner
 423-618-0900

 Billie Stevens
 423-762-8908

 Ricky Tallent
 423-310-5789

 Robert Bradney
 General Manager

 423-619-0621

 Lori McKay
 423-650-0628

 Kelli Paul
 423-280-8072

 Helen Riden
 423-284-3131

 Kelly Blair
 706-399-3973

 Jessica Colon
 423-661-9642

 Judy Dunn
 423-284-8313

 Lisa Ellis
 423-650-6639

 Chris Free
 423-961-8095

 Kay Free
 423-718-6967

 Adam Hammond
 423-464-1812

 Tim Mazzolini
 423-303-6634

 P.J. McKay
 423-650-8685

 Linda Prince
 423-303-8038

 Alan Seiter
 423-584-5219

 Amy Wagner
 423-584-2412



The River Counties Association
of Realtors 2016 Board of
Directors are as follows:

Jennifer Douglas, president
Keller Williams Cleveland

Max Phillips, vice president
Crye-Leike Realtors, Cleveland

Denise Marler, treasurer
ERA Blue Key Properties

Dianne Tumlin, secretary
COB Pryor

Kelli Paul, past president
Bender Realty

Rhonda McClure, 
director (2 of 3)
Keller Williams Cleveland

Steve Black, director
(1 of 1)
Keller Williams Cleveland

Suzanne Akins, director
(3 of 3)
Re/Max Professionals

Tammy Johnson, director
(3 of 3)
COB Hamilton

Ricky Tallent, director
(1 of 3)
Bender Realty

Robert Bradney, director
(1 of 3)
Bender Realty

Demetra Toomey, director
(2 of 2)
Re/Max Professionals

Van Marler, ex-officio
ERA Blue Key Properties

River Counties staff members
are as follows:

Tara Hampton, 
Association executive

Jenna Woody, MLS Services

April Humphrey, Member serv-
ices

River Counties Association of
Realtors, 2070 Candies Lane
N.W. Cleveland

www.rivercounties.com

First of all not all real estate
licensees in Tennessee are REAL-
TORS®. 

REALTORS® are real estate
licensees who have made a pro-
fessional decision to become
members of the National
Association of REALTORS ®
through the Knoxville Area
Association of REALTORS® and
adhere to a strict Code of Ethics
with Standards of Practice that
promote the fair, ethical and
honest treatment of all parties in
a transaction in addition to the
Real Estate Laws of Tennessee.
The term REALTOR® and the
familiar Block “R” logo are trade-
marked by the National
Association of REALTORS® and
can only be used by REAL-
TORS®. 

REALTORS® improve their
professionalism through educa-
tion and designation programs.

Many homeowners and home-
buyers are not aware of the true
value a REALTOR® provides dur-
ing the course of a real estate
transaction. 

At the same time, regrettably,
REALTORS® have generally
assumed that the expertise, pro-
fessional knowledge and just
plain hard work that go into
bringing about a successful
transaction were understood and
appreciated. Many of the most
important services and steps are
performed behind the scenes by
either the REALTOR® or their
brokerage staff and traditionally
have been viewed simply as part
of their professional responsibili-
ties to the client. But, without
them, the transaction could be
placed in jeopardy.

REALTORS® routinely provide
a wide variety of services that are
as varied as the nature of each

transaction. Some transactions
may not require as many steps to
be equally successful. However,
most REALTORS® would agree
that given the unexpected com-
plications that can arise, it’s far
better to know about a step and
make an intelligent, informed
decision to skip it, than to not
know the possibility even existed.

Throughout a transaction, the
personal and professional com-
mitment of the REALTOR® is to
ensure that a seller and buyer
are brought together in an agree-
ment that provides each with a
“win” that is fair and equitable. 

The motivation is easy to
understand — for most REAL-
TORS® will receive no compensa-
tion unless and until the trans-
action closes. By contrast, there
are firms that offer “limited serv-
ices” in exchange for an up-front
flat fee, or perhaps offer a menu

of pay-as-you-go or “a la’ carte”
options. Some even offer a sliding
scale ranging from limited to full
service. 

In these cases, the compensa-
tion of the REALTOR® is based
on these reduced service levels
with the seller bearing full
responsibility for all the other
steps and procedures in the sell-
ing process. 

A Tennessee law that became
effective July 1, 2006, now
requires a “limited services” firm
to make sure the seller under-
stands and agrees fully to the
services they will and will not
receive. In short, the marketplace
truism is that “you get what you
pay for.”
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 4627 North Lee Highway
 Cleveland, TN 37312

 Office: (423) 473-9545
 Cell: (423) 595-1319
 eFax: (423) 468-1437

 tammydavis@crye-leike.com
 www.talktotammy.biz

 I Want To Sell Your Home
 2565 Georgetown Road NW • Cleveland, TN 37311

EQUAL HOUSING
OPPORTUNITY Steve Lamb

 Doing business in Cleveland and Chattanooga since 1979.
 A reputation built on trust, honesty and dependability.

 Winner of many awards: Top Agent Award, Customer Satisfaction Award and National Sales 
 Award. My Goal is to be your realtor and my commitment is to be the best you could imagine.

 If You  Want To Buy  Or Sell  Your Home,
  Please Give Me A Call. 423-284-5995

 IN GROUND POOL $278,900 4 PLEX MULTI FAMILY HOME $224,900

 Locally Owned &  Operated 
 For Almost 20 Years!

 ROOTER &
 PORTABLES
 Located in Cleveland, Tennessee

 We Ain’t Talking It,
 We’re Pumpin’ It!

 423-614-3230
 For Clean, Reliable 
 Hometown Service
 Call 423-716-3330

 Proud To Support

 River Counties 
 Association Of 

 Realtors ®

EQUAL HOUSING
OPPORTUNITY

 Call Kim for award winning service that has included awards from 
 Remax Regional Offices, Multi-Million Dollar Producer Awards, Top 
 Seller Award, Top Producer Award, Go Getter Award, and more. 

 1727 Mt Vernon Rd, Cleveland, TN 37311
 Office 423-476-7300  -  Mobile 423-331-4182

     www.kimcranfield.remax-tennessee.com

 Kim Cranfield

Past

Presidents

RCAR
From Page 4A

East Tennessee 
Properties, LLC

500 S. Congress Parkway
Athens

Ozzie Webb, broker
Ashley Blackwell
Loretta Edgemon
Nancy Gilles
Joni Powell
Connie Redmond
Cali Walden
Chris Walden

Genuine Realty
5220 N. Lee Highway

Cleveland

Betty Messer, broker
Crystal Nicholson
Stephanie Painter
Brian Simonson
Donny Stafford
Vanessa Terrell

Re/Max Experience
4526 Mouse Creek Road N.W.

Cleveland

Markietta Munck, broker
Sierra Almquist
Diana Auberry
Kathy Carter
Kelli Crane
Jackie Gilbert
Cheree Knight
Carla Lane
April McCoy
Joey Mitchell
Lori Myers-Hammonds
Misty Newsome
Sommer Oder
Lori Payne
Brianna Rymer
LaTane Smith
Chaela Walker
Tamika White
Janine Ysidro

Weichert Realtors, Sem
Associates

2306 Congress Parkway S
Athens

Todd Jewell, broker
Katie Belk
Jeremy Bivens
Tim Burch
Carolanne Crisp
Sarina Doughty
Nancy Howard
Buffy Jewell
Bob Lamb
Steve Neill
Doug Pritchett
Scott Thornton
Linda Verstynen
Mollie Womac

Southern Homes
205 East Madison Ave.

Athens

Amy Elkins, broker
Robin Fuller

Teresa Lingerfelt

ERA Blue Key Prop —
Cleveland

3342 Keith St. N.W.
Cleveland

Shawn Matthews, broker
Ryan Clark
Jessica Dubendorfer
Gale Matthews
Keith Nitsch
David Sanders

Pratt Homes, LLC
1734 Dayton Blvd.

Chattanooga

James Pratt, broker
Melissa Lane

Lewis Auction and Realty
4337 Spring Place Road

Cleveland

Joe Lewis,  broker
Ernie Lewis

Lockmiller & Associates
112 E. Washington Ave.

Athens

Radley Lockmiller, broker
Selena Smith
Kenneth West

Realty Specialists
2221 Dalton Pike, Suite 1

Cleveland

Carolyn Chappell, broker
Randell Buckner
Nichole Reed
Kim Thayer

Jones Properties, LLC
201 Keith St., Suite 80

Cleveland

Tom Willhoit, broker
Erin Hale

primary purchases are from first–
time home buyers, meaning this
matters not just to them, but to
the broader economy as well.

As we look to get more first-
time buyers into the market,
however, we need to ensure that
homeowners have the tools to
protect their investment.

Realtors® in Washington
reminded lawmakers about the
importance of extending the
National Flood Insurance
Program before it expires in
September of 2017, while also
making critical reforms and
clearing the way for private

options to enter the marketplace.
The fact that first-time buyers

are stuck on the sidelines is a
missing link to a housing recov-
ery that has benefited so many
other Americans, and it’s holding
back further progress that would
benefit all of us.

There are commonsense policy
measures we can take to clear
the way for creditworthy borrow-
ers to make a purchase, protect
homeowner’s most valuable
asset, and help students make
good financial decisions on their
loans.

It’s time for us to get it done.

Economic
From Page 4A

Charlene Moore
President 1986

C.W. Bill” Harris
President 1987

G. Max Phillips
President 1988

Eddie Botts
President 1989

David Carroll
President 1990

Della Renner
President 1991

Douglas John Paul
President 1992

James R. Holt
President 1993

Judy Dunn
President 1994

Martha Little
President 1995

Dottie Bryant 
President 1996

Why should you use a REALTOR for real estate needs?

RCAR board of director for 2016

We’re online!

Check us out:

www.cleveland

banner.com



(Family Features) Mature trees
increase property value by as
much as 10 percent, according to
the U.S. Forest Service. But a
tree can shift from asset to liabil-
ity when branches, trunks or
roots suffer an injury and threat-
en to cause property or personal
damage. Insects and disease are
also potential threats to valuable
trees. 

There are several steps you
can take to ensure that your
established trees will thrive for
years to come. Use this five-step
checklist from Lance Walheim,
lawn and garden care expert for

Bayer Advanced, to help achieve
optimal springtime tree health: 

1. Renew Mulch. Mulching is
one of the best things you can do
for your trees - and one of the
easier garden chores to tackle.
Two-to-three inches of organic
mulch conserves water, reduces
compaction and helps control
weeds. It's best placed in a ring
that extends outward from the
trunk at least 3-6 feet.

2. Be Cautious with Water.
Make sure you don't overwater.
Unless there have been pro-
longed dry spells or exceptionally
warm weather, most established

trees may not need water until
mid-to-late spring. Overwatering
in spring can weaken trees and
promote disease.  

3. Protect Trunks. Make sure
lawn mowers and weed eaters do

not damage tree trunks by wrap-
ping them with trunk protectors
(sold in nurseries and garden
centers) or surrounding the tree
with a grass-free, mulched area. 

4. Prune. Because pruning

permanently changes a tree's
structure and appearance, you
want to prune intentionally.
Light pruning of small trees can
improve structure and appear-
ance, but be mindful of branch

diameters to help guide your
cuts. For more information on
how to prune trees without dam-
aging them, visit

www.clevelandbanner.com Cleveland Daily Banner—Sunday, July 31, 2016— 7A

River Counties Multiple Listing
System 2016 Board of Directors
includes:

Van Marler, president
ERA Blue Key Properties

Marcia Botts, vice president
Award Realty

Cathy McCraken, past presi-
dent

New Venture

Betty Messer, Secretary
Geniune Realty

Bill Pryor, treasurer
Coldwell Banker Pryor

Brian Workman, director
(1 of 3)

Bender Realty

Margie Keller, director
(1 of 3)

Coldwell Banker Hamilton

Teresa Vincent, director
(1 of 2)

Century 21 1st Choice

Amy Bales, director
(1 of 2)

Keller Williams Cleveland

Chuck Jones, director
(1 of 1)

Re/Max Professionals

Past

Presidents

Wynen Preston
President 1997

Jo Organ
President 1998

Paul Renner
President 1999

Ronald Murphy 
President 2000

Dwight Richardson
President 2001

RCAR MLS directors 

Keep your trees green and your property value greener

See TREES, Page 10A
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 www.LeePropertyProfessionals.com

• Conventional
• Rural Housing
• Jumbo

• THDA
• FHA
• VA 

Our experienced mortgage lenders will find the perfect loan...
HOME LOAN CENTER

• Construction
to Perm

Traci Hamilton
478-8424
NMLS-641500

Joe Collins
478-8423 
NMLS-1313532

Tammy Self  
478-8419 
NMLS-641503

Member FDIC

bankofcleveland.com

 Office: 
 423-303-1200

 423-280-1442
 HomesClevelandTn.com

 Thank You For 
 Voting Cindi Richardson
 Best Real Estate Agent in 
 Bradley County for 
 2012, 2013, 2015 & 2016!

 EACH KELLER WILLIAMS OFFICE IS 
 INDEPENDENTLY OWNED AND OPERATED.



The River Counties Association
of REALTORS includes members
from six Tennessee counties.

RCAR services the Southeast
Tennessee Counties of Bledsoe,
Bradley, McMinn, Meigs, Polk,
and Rhea. The members of the

association play an active role in
the growth and marketing of
each of the communities within
these counties.

One of the valued services that
have been attributed to RCAR is
the ability to report accurate sta-

tistics in the local area. These
statistics are based on the accu-
mulated data submitted from the
REALTORS in these areas
through their participation in the
RCAR Multiple Listing Service.

The most recent real estate

market statistics, with an
overview of the last three
months, showed the following:

Beginning April 1 through
June 30,  the total residential
units sold were 883. In that same
time frame, the average number
of days for a property to remain
on the market prior to being sold
or closed was 125. The average
price of listed properties was
$170,628, with the average sold
price being $164,154.

In reporting the numbers for
residential sales only, the second
quarter of 2016 showed an
increase from the first quarter of
2016. In the first quarter of
2016, there were 234 residential
units sold or closed with the
average days on the market
being 130. The average list price
was $164,012 with an average

sold price of $158,617.
In Bradley County the second

quarter of 2016 showed an
increase over the first quarter of
2016, reflecting 366 residential
units sold with an average 117
days on the market. 

There was an average list price
of $178,427 and an average sold

price of $173,341.
REALTORS in the community

are seeing more activity and
RCAR is happy to report that
sales are slightly higher this
year. The organization hopes to
continue to see consistent
increases in the real estate mar-
ket.
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 Serving Your Real Estate Needs Since 1980. Contact any of our 
 experienced professionals for all your Real Estate Needs.

 1009 KEITH STREET 
 423-476-3205

 www.awardrealty.org
EQUAL HOUSING
OPPORTUNITY

 Dennis Botts
 423-310-3326

 Jacqueline Caffrey
 423-310-8887

 Genelle Hardin
 423-476-3205

 Heath Davis
 423-618-5857

 Rogelio Lantigua
 423-999-6986

 Mary Jo White
 423-284-4488

 Jay Helsdon
 423-650-6564

 Marcia Botts
 423-400-1042

 Anna Marie Lynn 
 423-595-3378

 Hanna Kazy 
 423-476-3205

 Monica Horner 
 423-313-5111

 Lee Foxworth 
 423-310-1098

 Rhonda Forney 
 423-599-9497

 Jack Arnett 
 423-368-6381

 IT’S ALL
 ABOUT TRADITION

 IT’S ALL
 ABOUT TRADITION

 Danah Stewart  • 423-596-0675

 Since 1975, we’ve been selling homes and 
 placing clients in the home of their dreams.

 Let Us Get You Home

 George N. McCoin
 Attorney at Law

 “THE TITLE COMPANY”
 Cleveland Abstract & Title Insurance

 Company, Inc.
 10 CHURCH STREET, STE. 200

 CLEVELAND, TENNESSEE 37311-5346
 (423) 339-3042 • FAX (423) 339-2839

 catinc@bellsouth.net  Tammy Bentley
 Margret Decker
 Carolyn Flowers

Susan Barnett
President 2007

Robert Bradney
President 2008

Allison Hamilton
President 2009

Jennie Zopfi
President 2010

Jim Metzger
President 2011

Ingrid Prather
President 2012

Past

Presidents

Wayne Sherlin
President 2002

Bill Pryor
President 2003

Allison Robinson-Hamilton
President 2004

Kelli Paul
President 2005

Rhonda McClure
President 2006

RCAR offers accumulated statistics on sales in six-county area

Your real estate professional
should be:

Knowledgeable about the com-
munities of interest to you.

Aware of the complicated local
and state requirements affecting
your transaction.

Effective in multi-party, face-
to-face negotiations.

Highly-trained, with access to
programs for continued learning
and additional certifications.

Technology-focused.
Supported by professional legal

counsel. 

Selecting a Realtor



(Family Features) When it
comes to remodeling, there are
dozens of ways to improve your
home’s overall value and appeal
without breaking the bank. Opt
for projects that are manageable
in scale, affordable and deliver
benefits in multiple ways, such as
aesthetics and energy efficiency.

Ditch uninviting doors
From the curb, doors can have

a significant bearing on your
home’s overall appeal. Outdated
or dingy doors, or doors that don’t
reflect the style of the rest of the
home and landscape can drag
down your home’s appeal. Not
only can a new door add charac-
ter and brighten the overall aes-
thetic, freshly hung doors –
whether at your entry or garage –
come with the added benefit of
new sealing. That translates into
greater energy efficiency and sav-
ings on heating and cooling bills.

Take a fresh approach to
lighting

Increasing the amount of natu-
ral light and fresh air that enters
your rooms can transform
spaces, making them seem larger,
more airy and extra inviting.
Skylights are a surprisingly
affordable upgrade for the func-
tionality and aesthetic benefits
they provide. In areas where wall

windows aren’t practical or desir-
able, such as master closets or
baths where privacy is para-
mount, skylights provide an ideal
solution. 

Give your lighting and home
value a boost with an Energy
Star-qualified option such as
Velux solar-powered fresh-air
skylights, which let you adjust
natural light and air flow, reduc-
ing dependence on artificial lights
and fans, with the touch of a pro-
grammable remote control. For
expanded control over the
amount of light and warmth that
enters or leaves your rooms,
solar-powered skylight blinds are
available in designer colors and
patterns. Like the skylights, Velux
solar-powered blinds are operated
with the remote. The solar prod-
ucts and installation costs are
also eligible for a 30-percent fed-
eral tax credit. Learn more at
whyskylights.com. 

Expand livable space 
outdoors

A backyard oasis that expands
your property’s living area is a
smart investment, no matter what
climate you call home. This is one
project that can scale up quickly,
but it need not grow to extrava-
gant proportions to make a
noticeable difference in your
home’s value and appeal and offer

a nice return on investment.
Some lush vegetation and cozy
seating around a focal point, such
as a fire pit, is a simple but effec-
tive entry point. As budget allows,
additions like outdoor kitchens,
water features and more abun-
dant vegetation lend even greater
impact.

Whether you’re looking to make
improvements for your own enjoy-
ment or seeking ways to enhance
your home’s appeal to potential
buyers, there are simple but effec-
tive options that allow you to
make a meager investment for a
great impression. 

WASHINGTON (AP) — The
number of Americans who signed
contracts to buy homes crept up
in June, a possible indication
that the recent growth in real
estate sales is still on track.

The National Association of
Realtors said Wednesday that its
seasonally adjusted pending
home sales index rose 0.2 per-
cent last month to 111, regaining
some ground after a dip in May.
The index of upcoming sales
improved 1 percent from a year
ago, as buyer demand remains
strong even though there are
fewer properties being listed for
sale.

Pending sales contracts are a
barometer of future purchases. A
sale is typically completed a
month or two after a contract is
signed. The number of signed
contracts

Completed sales of existing
homes rose 1.1 percent in June
to a seasonally adjusted annual
rate of 5.57 million, the best pace

since February 2007, the
Realtors reported last week.

Even as demand has
increased, the number of listings
on the market has fallen over the
past year. Many homeowners are
recovering equity that disap-
peared after the housing bubble
began to burst almost a decade
ago. Even though prices are
pulling closer to their peaks,
these homeowners would be
unable to generate enough of a
profit from a sale to pay for the
expense of purchasing a new
home.

The number of listings has fall-
en 5.8 percent from a year ago to
2.12 million, possibly limiting
how much sales can continue to
increase.

The tight supplies have fed into
rising home values. The median
home sales price has risen 4.8
percent from a year ago to
$247,700 in June. That increase
is roughly double the pace of
average hourly wage gains.
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 Broker, REALTOR®, CDPE, e-PRO, CRS, GRI, ABR, SRES

 58 Mouse Creek Rd Cleveland, TN 37312

REALTOR
®

 ROGER 
 KENNARD

 Mountain Meadows Estates
 Now is the time to finish your 

 search for your new home 
 location - come see Mountain 

 Meadow Estates
 Upper River Road

 Charleston, Tennessee
 Features underground utilities, 

 street lights and great 
 mountain views! 

 $28,000, $34,000 & $37,500

 New Subdiv
ision

 Direct: 423-650-0630 Ofc: 423.458.1300
 Email: roger@rogerkennard.com
 Website: rogerkennard.com 
 or sonlightrealty.info

 Reba Garrison, 
 Agent LUTCF
 2121 N. Ocoee Street
 Ocoee Premiere Park Suite 109
 Cleveland, TN 37311-3953
 Bus (423) 476-2296 Fax (423) 339-0800
 reba.garrison.b13p@statefarm.com

 State Farm ®

 Providing Insurance and Financial Services
 Home Office, Bloomington, Illinois 61710

Past

Presidents

Mary Jo White
President 2013

Yvonne Newman
President 2014

Kelli Paul
President 2015

Jennifer Douglass
President 2016

THE RIVER COUNTIES Association of Realtors made a donation to the campaign of state Rep. Dan
Howell. From left are Ricky Tallent, RCAR director; Howell; and Tara Hampton, association executive.

BayerAdvanced.com.
5. Protect and Feed. Now is a

good time to treat trees and
shrubs susceptible to damage
from insects such as borers,
aphids, scale insects, whiteflies
and others, and taking this
opportunity to provide a nourish-
ing slow-release fertilizer is also a
good idea. Using an all-in-solu-
tion that doesn't require spraying,
such as Bayer Advanced 12
Month Tree & Shrub Protect &
Feed liquid or granules, is an easy
and convenient way to care for
your trees.

Trees
From Page7A

Pending U.S. home
sales improve in June

U.S. home prices increase at steady pace as sales heat up
WASHINGTON (AP) — U.S.

home prices extended their
steady upward march in May,
spurred by rising sales and a
dwindling supply of available
houses.

The Standard & Poor’s
CoreLogic Case-Shiller 20-city
home price index increased 5.2
percent in May compared with a
year ago. That is down from a
5.4 percent annual gain in April
but still above last summer’s
growth rate.

Solid job growth and near-
record low mortgage rates are
spurring more Americans to buy
homes. Yet higher prices haven’t
encouraged more people to list
their properties for sale. That is

forcing buyers to compete
against each other and bid up
prices, particularly in coastal
cities with strong job growth.

“Sellers are in the driver’s
seat, as buyers contend with
fierce competition and very fast-
moving markets,” Svenja Gudell,
chief economist at real estate
data provider Zillow, said.

Home prices are slowly edging
back to their peak levels reached
during the housing bubble a
decade ago. After falling 35 per-
cent from 2006 through 2012,
the 20-city index is now just 8.8
percent below its peak.

Portland, Oregon, Seattle,
and Denver posted the biggest
year-over-year gains in May for

the fourth straight month.
Home prices increased 12.5 per-
cent in Portland, 10.7 percent in
Seattle and 9.5 percent in
Denver.

While the 20 city-index
remains below its bubble level,
seven cities reached new peaks
in April, including Portland,
Seattle and Denver as well as
Boston, Charlotte, Dallas and
San Francisco.

Ralph McLaughlin, chief
economist at online real estate
service Trulia, points out that
home price gains in San
Francisco, one of the nation’s
most expensive housing mar-
kets, finally appear to be slow-
ing. They rose 6.5 percent from

a year earlier, the smallest
annual gain in nearly four
years.

The housing market has been
mostly healthy this year, adding
to its steady recovery from the
bust that began in 2006. Sales
of existing homes rose 1.1 per-
cent in June to the highest level
in more than nine years.

Still, sales may be held back in
the coming months by the lack of
available homes. The number of
houses for sale has fallen 5.8
percent in the past year, to 2.12
million, according to the National
Association of Realtors.

That constraint could already
be having an impact. The num-
ber of Americans who signed

contracts to buy homes fell in
May, according to the Realtors,
and is below its year-ago level
for the first time in nearly two
years.

Builders are breaking ground
on more single-family homes,
which boosts construction jobs.
But the increase in homebuilding
hasn’t lifted the supply of homes
enough to slow price gains.

Mortgage rates are near his-
toric lows, which can offset
price gains by keeping monthly
payments in check. The average
30-year fixed mortgage rate rose
to 3.45 percent last week,
according to Freddie Mac.
That’s down from 4.04 percent a
year ago.

Small-scale home upgrades with a big impact

Bringing big 
style to small 
outdoor spaces

The Associated Press

Shelter magazines this time of
year are fond of featuring expan-
sive outdoor spaces with sprawl-
ing gardens and entertaining
areas.

But for many people, especially
city dwellers, the at-home al fres-
co area is more postage-stamp
than palatial.

Not a problem, says Katy Kiick
Condon, a senior editor at Better
Homes & Gardens magazine. She
advises using the same space-
saving tricks outdoors that you
do indoors.

Think of the terrace as an
extension of the kitchen or living
room.

“Try using the same color
scheme and styles. The continu-
ity will visually combine the
spaces, and make your terrace
feel larger,” Condon says.
“Outside, you can punch up the
colors, and be a little more playful
with art and decor.”

New furniture designs for 2016
take into account the challenges
of limited space, says Jackie
Hirschhaut, executive director of
the International Casual
Furnishings Association’s out-
door division.

“Manufacturers have created
compact, functional furnishings
that add style and comfort to even
the most pint-size patios,” she
says.

A round table can work for
stand-up cocktails or as a dining
table, with sturdy, stylish, stack-
able chairs brought into service.

Check out West Elm’s Mosaic
table collection; tiled tops in a
variety of patterns come on wood
or metal bases.
(www.westelm.com )

Bend Goods has a hip little
stacking chair made of galvanized
wire, available in neutrals as well
as amethyst and emerald.
(www.bendgoods.com )

Some manufacturers have
started producing “balcony
height” chairs and tables for the
outdoor market; they’re tall
enough that you can see over the
railing, but not so tall that you
could fall over it.

If you’re more into lounging
than dining outdoors, forgo a
table for one or two comfy chaises
or chairs. Look for colorful, fold-
ing Adirondack chairs made of
recycled, durable synthetic wood.
(www.wayfair.com )

Or Target’s Bryant faux
wood/upholstered club chair has
uptown chic. Use small ottomans
and trays for refreshments.
(www.target.com )

Gloster Furniture’s shapely lit-
tle Bells matte aluminum table, in
white, meteor, coral or aqua, can
be had with either a tray top or
ice bucket insert, making it a
great space-saver.
(www.gloster.com )

Consider a vibrant outdoor
area rug. Dash & Albert’s
Catamaran collection features
jaunty stripes in a range of hues.
(www.dashandalbert.com )

To add some interesting light
sources, hang a pendant over a
table or change existing sconces,
advises Condon.

“With the improvements in
solar- and battery-powered lights,
there are tons of options that
don’t require hardwiring,” she
says.
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 CALL TODAY 667-5760

 Keith &  Charlotte Jones

 charlotte@kaceproperties.com

 Demetra Toomey
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